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1 Introduction

India has a population of 1027.01 million with 742 million living in rural
areas. About 40 percent of the rural population and 23.62 percent of the urban
population are estimated to be living below the poverty line, the urban and rural poor
have been dependent on money lenders for their financial needs, such as marriage in
the family, illness or other lenders for their financial needs, emergency needs, as the
formal credit system of banks, by and large, is beyond the reach of the poor, this
provides an opportunity for money lenders to exploit the situation.

The prime need of the hour is to ensure that the poor people are bankable and
that they themselves are likely to have a better appreciation of their socio-economic
situation. The activities of self help groups (SHGs) have emerged as a sustainable
approach to make credit facilities available to the poor at their door step in a simple
and flexible manner.

2 Features of SHGs

Generally, SHGs encompass several activities of men and women but the
Indian focus is on financial aspects of SHGs, in addition to India, this financial SHG
concept is being promoted in Bangladesh, Indonesia, Thailand, Philippines, Nepal,
Srilanka, etc. the salient features of SHGs are.

1) Homogenous in terms of economic status, interest and affinity group.
ii) Small in size and their membership per group range from 10 to 20 people.
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iii) They are non-political, voluntary and follow democratic culture.
iv) They hold weekly meetings and mostly during non-working hours.
V) They have the transparency among themselves and they have the
collective accountability of financial transactions in the group.
3 Functions of SHG

i) Conduct regular weekly meetings

ii) Promote saving attitude habit among the members.

iii) Indulge in credit management.

iv) Build common fund slowly and systematically and

V) Establish linkage with bank and government department.

4 Statement of the Problem

The government programmes have failed to address certain issues and
specifically they have failed to target all the poor under their programmes. In fact,
there is a considerable section of the poor population which has been neglected by the
formal banking sector or other credit delivery systems. The prime need of the hour is
to ensure that the poor live with dignity.

The activities of the self-help groups (SHGs) have emerged as a sustainable approach to
make credit facilities available to the poor at their door steps in a simple and flexible manner.

In order to keep the group members united and work together, concluding of
meetings becomes essential. Are the meetings conducted regularly? The members
actively participate in the meetings what are the facts that are associated with the
member’s participation in the meetings? It is seen that many SHGs involve in social
activities like temple cleaning, white washing of school etc., to what extend the
member participate in such activities what are the factors associated with such
participation? What they expect from the government for the growth of SHGs?

Banks are the primary institutions, which finance the SHGs. In these days of
amounting dues of loans, it is claimed that banks prefer SHGs to many other
borrowers to keep the level of non-performing assets at minimum level is this really
so? What are the order factors that motivate the bankers to extend loans to the SHGs?
What is the extent of their assistance to the SHGs? What is the criterion for
sanctioning loan to SHGs?

In order to find solution to all the questions raised above, this study is under
taken to study the functioning of self-help groups at Coimbatore city, to ascertain the
opinion of members about SHG, and to examine the factors associated with member’s
commitment to SHGs with following hypthesis:
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s All type of group meetings equally influenced the achievement on self help
groups.

« All the purpose of getting the loan from revolving fund equally influence the
respondents in achievement of self help group.

¢+ All the items in training are equally influence the respondents in the
achievement of self-help groups.

« Respondents belonging to various age groups have the same level of opinion
on the achievements of self help groups.

% Respondent belonging to different educational qualification have same level
of opinion on achievements of self-help groups.

Coimbatore district has been chosen for the study considering the fact that it is
one of the pioneering districts in implementing “mahalir thittam”. Since the researcher
hails from and resides in Coimbatore district it is expected that the researcher could
have easy access to the SHGs spared in various blocks of the city with out much time
and financial constraints. The keen interest and co-operation of the mahalir thittam
officials and NGOs are other factors contributing to the selection of the city. The
primary data were collected from the 100 SHGs by preparing an interview schedule.
Another interview schedule was prepared for interviewing the SHGs members, the
secondary data were collected from books, periodicals, records and report of mahalir
thittam office, Coimbatore and internet.

5. Review of literature

Vijay D.kulkarni (200-2001), ' has described in his article “Empowerment of women
through self help groups”, the difference between women who have become part of
SHGs and those who are not members of the SHGs from the same village.
Empowerment has taken place across caste/class. It has also helped to some extent to
go beyond caste politics and brought them together as women.

Barik.B.B and Vannan.P.P (2001),” in their work “Promoting self-help groups as
sub-system of credit co-operatives” have stated that SHGs can be developed as a sub-
system to primary agricultural co-operative societies at village level. They have also
discussed that by and large SHGs have been linked with commercial banks in the rural
areas. However, the linkage with the co-operative credit system is proverbially poor,
as such need of the hour is to make an earnest effort to bring about effective linkage
with the co-operatives.
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J.P.Misra and R.R.Verma and singh (2001)* made an attempt to study the “Socio-
economic analysis of rural self-help groups scheme.” The objectives of the study are
to examine the socio-economic characteristics of self-help group, to examine the
function and impact on generation of income, and employment, to identify the major
constraints and problems of the group. The study concludes that the major problems
faced by the member of SHGs were lack of training, credit and marketing facilities,
entrepreneurship, social evils and high rate of interest. It is suggested that the banks,
credit societies and should come forward to help the rural poor through the SHGs and
provide liberalized credit facilities at cheaper rate of interest.

Bharat Dogra (2002), * has presented in his article “Women self help groups” that
almost all these women are from poor families, mostly from dalits and backward
classes; while the increase of income is important, it is not the only aspect of these
SHGs which is emphasized in undertaking several existing problems of villages and
ways of over coming for the long-term success of self help groups that loans should be
returned promptly.

Prasant Sarangi (2003), ° has mentioned in his article “ Self help groups” that the
self-help groups in our country have become a source of inspiration for women
welfare. He has also highlighted that now a days, formation of SHG is a viable
alternative to achieve the objectives of rural development and to get community
participation in all rural development programmes. SHG is also a viable organized
setup to disburse micro credit to the rural women and to encourage them to enter into
entrepreneurial activities.

6 Findings Suggestions and Recommendations
Chi-square test and ANOVA was applied to test various associations. Following
conclusions have been drawn:
1. The respondents have not faced any problem on achievement of self-help
groups.
The respondents have greater influence in the achievement of self help groups.
The group meetings have greater influence on the achievement of self-help
groups
4. The respondents get the loan from revolving fund have grater influence in the
achievement of self help groups.
5. To take business decision efficiently and to decide on the loan requirements in
self help groups influences the respondents.
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Respondents belonging to various age groups have the same level of opinion on
the achievements of self help groups.

Respondent belonging to different educational qualification have same level of
opinion on achievements of self help groups.

The monthly incomes of respodents have different opinion on the achievement
of self-help groups.

The size of the family have different opinion on the achievement of self help
groups.

1.7 Suggestions and Recommendations
v Majority of the respondents who join self-help group are in the age group of 35 to

45 years, so still more awareness can be created among the youth and they should
be motivated to join self-help groups for the welfare of the society. Young minds
would implement great ideas.

The objective and motive of joining self help group should not be only to earn
income but to increase the standard of living, removal of poverty, removal of
unemployment and increasing the economic welfare of the society.
The amount of savings out of the income of self help groups should also be
increased and strengthened. The habit of savings and thrift will certainly lead to
each greater height.
The member of the self-help group, who belong to nuclear family can also
influence other members in their family to take part in the activities which are
undertaken in the self help groups under various divisions. This will lead to co-
operation and unity.
The loan amounts which are borrowed from different banks for the development
of activities in the self-help groups should be repaid regularly at the fixed rate of
interest which was determined by the banks so as to enhance better relationship
with the banks and the government.
The training programmes which are conducted by the government for the benefit
of self help groups plays a significant and crucial role so it advised to all members
of the self help groups to participate in it and reap the benefit.

As the illustrious Noeleen Hyzer, Cochair UN Concil, micro summit rightly

pointed out, “micro credit is much more than access to money, it is about women
gaining control over the means to make a living. It is about women lifting themselves,
out of poverty and vulnerability. It is about women achieving economic and political
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empowerment within their villages and their countries.” Thus promotion of income
generation activities through micro credit among self help group women, no doubt
ensures their economic independence and social status.
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